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MEET YOUR
STRATEGIC
PARTNER

Real estate isn’t just
about]s tings —it’s about

lcadership.

When youre making one of life's
biggest financial moves, you deserve
more than someone who simply
shows up. You deserve d
strategist—someone who listens to
your goals, studies the market daily,
and executes with precision to get you
the result youre after.

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com 3
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CLEAR EXPECTATIONS. RIGHT FROM THE GET-GO.

TOTAL TRANSPARENCY RELENTLESS FOLLOW-THROUGH
Know what's happening, when, and why—no From first showing to final signature, every step is tracked
vague updates or confusing jargon. and executed with care.
PERSONALIZED STRATEGY CONSISTENT COMMUNICATION
No copy-paste plans—your home gets a data- You won't be left in the dark. You'll always know
driven, goal-specific approach. what's next and what it means.
PREPARATION & PRECISION RESULTS THAT FEEL DIFFERENT
Youll be fully prepared for each phase—from Youll feel the momentum, the clarity, and the
staging to offers to closing day. execution behind every move we make.

PSA

REALTOR

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com 4
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You deserve more than effort—you deserve a proven result.

When you trust someone with your That's why | don't simply “list” homes—I
home, you should feel confident that position them. Every decision, from
every move they make is calculated pricing to presentation to

to protect your investment and deliver negotiations, is executed with

the strongest possible outcome. strategy, not guesswork.

Here’'s what you can expect

BOLD MARKETING THAT GRABS ATTENTION TOTAL TRANSPARENCY

Your home won't blend into the background. Instead, it will You'll never wonder what's happening behind the scenes.
command attention with premium visuals, cinematic video, | believe in proactive, clear communication, so you

and a multi-channel strategy designed to reach serious always know what's next, why it matters, and how it
buyers online, offline, and everywhere theyre looking. Impacts your sale.

DATA-DRIVEN PRICING STRATEGIES PRO TIP

Pricing isn't a guessing game—it's a science. | analyze Choose an agent who guarantees performance—not just
recent sales, buyer psychology, and market absorption promises effort.

rates to price your home strategically. The goal? To spark
strong early demand and create leverage during
negotiations.

RELENTLESS NEGOTIATION

From the very first offer, your interests will be protected like
they're my own. | negotiate with confidence and strategy to
secure not just “any” buyer—but the right buyer, at the right
price, on your terms.

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com
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OFFERING
BDUYER AGENT
COMPENSATION

Recent changes in real estate policy—specifically the NAR settlement—have created more transparency and

flexibility when it comes to offering compensation to a buyer’'s agent. As a seller, you have full control over whether
to offer that compensation. Most importantly, compensation is fully negotiable.

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772 — 3625836




Here's what you need to know:

YOU ARE NOT REQUIRED TO OFFER BUYER AGENT COMPENSATION. SO WHY DO MANY SELLERS STILL CHOOSE TO OFFER IT?
There is no rule or requirement that obligates you to offer any Offering compensation to the buyers agent can expand
commission to the buyer's agent. This is 100% your decision, and your buyer pool, increase showings, and often lead to
we'll discuss the right move based on your selling goals. stronger offers.

Here's why:
INCREASED VISIBILITY & BUYER INTEREST EASIER BUYER FINANCING
While agents are required under the NAR Code of Ethics to show In some cases, buyers may not have the ability to pay
a property upon a buyer's request—regardless of offered their agent directly out of pocket. By offering a buyer-side
compensation—offering buyer agent commission can still commission, you help ensure financing isn't impacted by
enhance visibility. It reduces hesitation, streamlines the process, the buyer's need to cover additional costs.

and boosts buyer’'s confidence during the decision-making
process.

LEVERAGE IN NEGOTIATION

Offering commission upfront can reduce last-minute
requests or fee negotiations during contract discussions,
giving you a smoother transaction and more control.

YOU HAVE OPTIONS—AND WE'LL CHOOSE STRATEGICALLY

Here are a few approaches sellers are now considering:

1. Offer compensation directly to the buyer agent.

2. Offer a portion of compensation to the buyer agent
3. No offer of compensation. The buyer negotiates
directly with their agent.

There's no one-size-fits-all strategy. We'll look at your price
point, local trends, and buyer behavior to help you make

the best call.

PRO TIP:

Not offering buyer agent compensation may save
upfront—but could reduce visibility or lead to weaker offers.
The smartest strategy is the one that gets you the best net

result.

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com 7
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YOUR sweom SALE

S1EP BY STEP

Clear, Confident, and

Scamless From

Start to Finish

Selling your home should feel With the right plan, you'll never wonder
organized, not overwhelming. what's happening, what's next, or what

needs to be done.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

€& www.jonsellsflorida.com
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Clear, Confident, and Scamless
From Start to Finish

Ol

Initial Consultation

We sit down to discuss your goals, ideal timeline,
pricing strategy, and preparation needs. This is
where the foundation for your success is built.

Home Assessment & Pricing Strategy

We will analyze your home's features, condition, and
recent comparable sales to determine its market
value. Together, we'll develop a pricing strategy that
balances your desired selling price with market
conditions.

Prepare & Stage Property

Get your home ready to shine! This includes
decluttering, deep cleaning, making any necessary
repairs, and staging your home to highlight its best

features and appeal to buyers.

Each step Is designed to keep you moving forward with confidence—not confusion.

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com 9
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Pre-Marketing,
Photography & Implementation

Professional photos and even videos are a must!
Your agent will arrange for high-quality visuals to
showcase your home in its best light and begin
marketing it to potential buyers.

Listing Launch & Going Live:

Your homess listing goes live on the Multiple Listing
Service (MLS) and popular online platforms like
Zlllow and Realtor.com, making it visible to a wide
range of buyers.

06

Showings & Open Houses

Buyers and their agents will schedule showings to
view your home. You might also hold open houses to
allow potential buyers to drop in and explore.

Receive Offers

Potential buyers will present their offers, detailing their
suggested purchase price adlong with any additional
terms. This process allows sellers to evaluate not just the
price, but also the conditions, ensuring they choose the
best overall option for their needs.

Each step Is designed to keep you moving forward with confidence—not confusion.

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com 10
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Clear, Confident, and Scamless
From Start to Finish

08

Negotiate & Accept

You and your agent will review offers, negotiate with

buyers (potentially with counteroffers), and
ultimately accept the offer that best meets your
needs.
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Inspections & Appraisals

The buyer usually performs a home inspection
to spot potential issues, while the lender orders
an appraisal to verify the home's value for
financing. Findings from both may lead to
further negotiations or credits.

Closing Day

Your last step! You will complete all required paperwork to
finalize the sale, transfer ownership of the property to the
buyer, and receive your proceeds. Once everything is signed
and sealed, you can celebrate the successful completion of
the sale. Congratulations!

Each step Is designed to keep you moving forward with confidence—not confusion.

€& www.jonsellsflorida.com

3625836
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THE SELLER
ROAD MAP
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INTTIAL CONSULIATION HOME ASSESSMENT & PREPARE & STAGLE
PRICING STRATEGY PROPERTY

We sit down to discuss your goals, ideal timeline, pricing We will analyze your home's features, condition, and recent Get your home ready to shine! This includes decluttering, deep
strategy, and preparation needs. This is where the foundation comparable sales to determine its market value. Together, well cleaning, making any necessary repdirs, and staging your
for your success is built. develop a pricing strategy that balances your desired selling home to highlight its best features and appeal to buyers.

price with market conditions.
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SHOWINGS & LISTING LAUNCH & PRE-MARRETING, PHOTOGRAPHY
OPLEN HOUSES GOING LIVE & IMPLEMENTATION

SESSSGOOOBOBAERSNOOBBOORREREREBIRRRBRORGRRBAREEBARAEIRREGEBARRORORRS

Buyers and their agents will schedule showings to view Your homess listing goes live on the Multiple Listing Service (MLS) Professional photos and even videos are a must! Your agent
your home. You might also hold open houses to allow and popular online platforms like Zillow and Realtor.com, will arrange for high-quality visuals to showcase your home in
potential buyers to drop in and explore. making it visible to a wide range of buyers. Its best light and begin marketing it to potential buyers.
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RECEIVE OFFERS NEGOTIATE & ACCEPT INSPECTIONS & APPRAISALS

Potential buyers will present their offers, detailing their You and your agent will review offers, negotiate with buyers The buyer usually performs a home inspection to spot

suggested purchase price along with any additional (potoﬂt]ally with counteroffers), and ultimately accept the offer potential issues, while the lender orders an appraisal to verify
terms. This process allows sellers to evaluate not just the that best meets your needs. the home's value for financing. Findings from both may lead to
price, but also the conditions, ensuring they choose the further negotiations or credits.

best overall option for their needs.
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CLOSING DAY

Your last step! You will complete all required paperwork to
finalize the sale, transfer ownership of the property to the
buyer, and receive your proceeds. Once everything is signed
and sealed, you can celebrate the successful completion of
the sale. Congratulations!

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com 19
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The 5 Pillars of a Winning Sale

Selling for top dollar isn't about
luck—it's about building the right
foundation from day one.

STRATEGIC PRICING

Your price is your most powerful marketing tool.

| analyze buyer search behaviors, local absorption rates,
and competitor listings to price your home where it will
generate strong, early interest—creating leverage for
negotiations before the first offer even hits the table.

HIGH-IMPACT STAGING

Buyers buy with their emotions first and logic second.
By preparing your home to feel inviting, bright, and
move-in ready, we credte an instant emotional
connection that makes buyers act faster—and offer
stronger.

EXCEPTIONAL MARKETING

Today's buyers are digitally driven.

Your listing will be elevated with professional photography,
cinematic video tours, and a multi-platform digital
presence designed to grab attention, stop scrolling, and
generate immediate interest.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

To give you the strongest sale possible, | structure every listing around five core pillars

that consistently drive fast, profitable results:

NEGOTIATION POWER PLAYS

We don't react—we position ourselves ahead of time.
Before the first offer arrives, we plan offer response
strategies that give you the upper hand in negotiations.
Preparation here meadns power later.

SEAMLESS CLOSING EXECUTION

Behind every great sale is airtight management of
timelines, paperwork, inspections, and contingencies.

| manage the process with precision, so you experience
fewer hiccups, fewer delays, and more confidence all the
way to closing day.

PRO TIP

Great sales aren't accidents—theyre engineered.

€& www.jonsellsflorida.com

= 3625830
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PRICE TO WIN.
NOT 1O SI.

Strategic Pricing That
Protects Your Bottom
l.inc

In real estate, pricing is everything. It's the first impression your home
makes before a buyer ever steps
through the door—and it sets the tone
for your entire sale. Price too high, and
your home can sit on the market,
growing stale and attracting low-ball
offers. Price too low, and you risk
leaving hard-earned equity on the
table.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

The goal? To price smart, spark action,
and create leverage from the
moment your home goes live.

www.jonsellsflorida.com

— 3625836
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COMPLETITTIVE PRICING:

PRICING YOUR HOME

10O SELL QUICRKLY

COMPARABLE MARKET ANALYSIS (CMA)

| study sold, pending, and active listings in your area to

identify the "sweet spot” where your home will be

competitive, compelling, and attract strong early attention.

It's not just about numbers—it's about positioning you for

maximum results.

PSYCHOLOGICAL PRICING TECHNIQUES

Numbers influence emotion. Positioning your price within
the right psychological bracket can make your home feel
like a better value—even when compared to similar

properties.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

ABSORPTION RATE TRACKING

Absorption rate, also known as months of inventory, tells us how quickly homes like
yours dre being purchased In your aread. The absorption rate tells us If we are in a

buyers, seller's, or a balanced market.

By analyzing this data, we can forecast the level of competition, urgency, and the

time it should take to secure a serious buyer when priced correctly.

PRO TIP

The longer a home stays on the market, the weaker your negotiation power becomes

Speed fuels leverage. Pricing right from day one sets the entire sale up for success.

€& www.jonsellsflorida.com

—| 3625830
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Staging and
Presentation that
Spark Buyer Emotion

First impressions arent just important—they're everything.

Buyers decide how they feel about a home within
minutes—and often within seconds—of walking through
the door. Theyre not just looking for a house. Theyre
looking for a feeling—the feeling of home. The better your
home presents, the faster it sells and the stronger the
offers you'll attract.

Here’s how we create an unforgettable first impression:

HIGHLIGHTING WHAT BUYERS CRAVE

Today’s buyers prioritize bright, open, move-in-ready
spaces. We'll work together to showcase your home's best
features—natural light, open layouts, neutral color
palettes—and minimize anything that distracts from the
emotional connection.

ROOM-BY-ROOM STAGING GUIDANCE

You'll receive a personalized staging checklist based on
your unigue property. We'll walk room by room,
identifying simple adjustments—from furniture
placement to lighting—that make a major impact on
how buyers perceive value.

CREATING A LIFESTYLE, NOT JUST A SPACE

Effective staging doesn't just decorate a home—it sells @
lifestyle. We'll stage with intention, helping buyers see
themselves living, growing, and creating memories in
your home.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

BEFORE & AFTER TRANSFORMATIONS

Small changes lead to big results. Simple updates like
decluttering, repainting, or adding fresh accents can
dramatically elevate how your home photographs and
shows to buyers.

PRO TIP:

Staged homes sell faster—and for more money.
Give buyers the dream, and they'll fight harder to
make it theirs.

€& www.jonsellsflorida.com

= 3625830
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MARRKETING mv

COMMANDS
Al'TENTION

Positioning Your
Home Like a
Premium Brand

In today’s world, buyers don't just
browse—they scroll. That means
your listing needs to do more than
exist; it needs to dominate
attention.

jonmitchell@jonsellsflorida.com

With the right marketing strategy, your
home won't just be another listing on
a feed—it'll be the one that stops
buyers mid-scroll, triggers excitement,
and sparks immediate action.

Mobile: 727.385.7635 Office: 727.772.0772

€& www.jonsellsflorida.com

= 3625830
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Positioning Your
[Home Like a
Premium Brand

Here’'s how we create that effect:

PROFESSIONAL PHOTOGRAPHY THAT TELLS A STORY

The first showing happens online. Every image will be
captured with intentional angles, lighting, and compaosition
to highlight your home's best features and create an
emotional connection the moment a buyer sees it.

CINEMATIC VIDEO TOURS FOR MAXIMUM REACH

Buyers want more than photos—they want to experience
your home. With cinematic video walkthroughs, drone
footage (when applicable), and dynamic editing, we'll
showcase your property in a way that makes it
impossible to ignore.

DIGITAL CAMPAIGNS THAT SATURATE THE MARKET

From Facebook to Instagram to Google Ads, your home
will be promoted where serious buyers dre searching.
Custom targeting ensures your listing shows up in front
of qualified buyers based on their behaviors, locations,
and homebuying intent.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

MLS AND MAJOR PLATFORM SYNDICATION

Your property won't just live on one website—it will be
syndicated to Zillow, Realtor.com, Trulia, Homes.com,
Redfin, and dozens of others to maximize visibility.

PREMIUM PRINT STRATEGY THAT
COMPLEMENTS ONLINE EFFORTS

High-quality “Just Listed” postcards will be sent to
targeted local and inbound migration areas, ensuring
that buyers relocating to your market also have your
home on their radar.

PRO TIP:

Today's buyer journey starts online—and often ends
there, too. If your home doesn’'t stand out digitally, it
may not get seen at all.

€& www.jonsellsflorida.com

—| 3625830
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WE MARRET
WHERE THE
BUYERS ARE

Targeted Outreach

[hat Brings Buyers
Lo You

Today's buyers are
everywhere—and finding them
means going beyond traditional
marketing.

jonmitchell@jonsellsflorida.com

Posting your home on the MLS isnt enough. To truly
mMaximize your sale price, we need to intentionally
place your home in front of the people most likely
to buy it—wherever they are.

Mobile: 727.385.7635 Office: 727.772.0772

€& www.jonsellsflorida.com

= 3625830
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Targeted Outreach
That Brings Buyers
L0 You

Here's how targeted marketing works in your favor:

STRATECIC DIGITAL TARGETING

| don't just cast a wide net and hope for the best.
Through detailed demographic targeting, your listing is

shown directly to buyers based on location, online behavior,

search activity, and life milestones (such as recent job

changes or relocations).

This means every marketing dollar is spent intentionally—to
put your home in front of real prospects, not just random

Drowsers.

BUYER MIGRATION MARKETING
People are constantly moving across cities, states, and

regions.

| track migration patterns into our area and place your
listing in front of buyers actively relocating here—whether
theyre coming for work, retirement, lifestyle changes, or

other reasons.

The result? More eyes on your home. More serious buyers
N less time.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

PRECISION MAIL CAMPAIGNS

Not every buyer finds their next home online.

That's why | also send premium-quality postcards
and mailers to targeted zip codes with a high
likelihood of buyer interest.

It's a blend of digital precision and real-world
presence—so No serious buyer misses your home.

ADVANCED BUYER FUNNEL TRACKING

Every click, every inquiry, and every scheduled
showing is tracked and optimized.

If interest is strong in a certain location or

demographic, we lean into it.

If adjustments are needed, we pivot fast—so your

listing always stays in front of active buyers.

PRO TIP:

You don't need every buyer—you need the right buyer.
Smart targeting delivers quality interest, faster offers, and

pbetter results.

€& www.jonsellsflorida.com

—| 3625830
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Maximizing Lvery
Opportunity to Win

the Buyer

When a buyer walks through your Every showing is a powerful
door, you're not just giving @ opportunity to create emotion,
tour—you're delivering a urgency, and connection.
performance.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

PERFORMANCE

That’'s why preparation, presentation,
and follow-up are just as critical as
the marketing that gets them there.

€& www.jonsellsflorida.com 1

— 306258360




Maximizing kvery
Opportunity to Win
the Buver

Here’s how we make every showing count:

PRE-SHOWING HOME PREP CHECKLIST

@ I'll provide you with a detailed checklist designed to
mMaximize your home's appeal before each showing.

@ Simple touches like lighting adjustments, staging
tweaks, and last-minute tidying make a massive
difference in how your home feels to incoming buyers.

BUYER VETTING BEFORE SHOWINGS
@ Not every showing request is created equal.

@ | take steps to ensure that the buyers walking through
your home are serious, qualified, and actively
looking—reducing wasted time and protecting your
privacy.

CONTROLLED SHOWING NARRATIVES

@ We don't leave your home's story up to chance.

@ From listing descriptions to agent communication, we
control the narrative buyers hear before, during, and
after the showing—reinforcing the lifestyle and
emotional value of your property.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

PROAACTIVE FEEDBACK COLLECTION

@ Every showing is followed by immediate outreach
to the visiting agent or buyer for feedback.

@ If something small can be adjusted to improve
the next impression—or if there’s a sign of serious
interest—you’ll know right away so we can
respond smartly.

FOLLOW-UP THAT DRIVES ACTION

(@) Many homes lose momentum after showings due
to slow or no follow-up.

@ | take a proactive approach—staying in contact
with potential buyers, answering objections, and
guiding them toward the next step so that
interest doesn’t cool off.

PRO TIP:

First impressions spark emotion—but strategic
follow-up closes deals

) www.jonsellsflorida.com

— 30625830
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Protecting Your Equity With Relentless Strategy

The real money in a sale isn't This is where preparation and
made when you list—it's made confidence become your
during negotiation. greatest assets.

Here's how your negotiation advantage is built:

STRATEGIC OFFER POSITIONING
@ Before the first offer ever comes in, we plan the strategy.

@ By pricing smart, marketing aggressively, and building
early momentum, we create competition that
strengthens your position.

(@) Instead of reacting to offers, we anticipate them—and
use demand to drive better terms.

MULTIPLE OFFER MANAGEMENT
@ When multiple offers are on the table, emotions run high

@ | navigate these situations with precision, extracting
maximum value while protecting your timeline, closing
terms, and contingencies.

@ It's not just about picking the highest price—it's about
choosing the strongest, cleanest deal.

INSPECTION POWER PLAY

@ Inspections are often where buyers try to regain
negotiation leverage.

@ | coach you on how to handle repair requests
smartly—minimizing your concessions and protecting
your net proceeds without jeopardizing the sale.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

You deserve a partner who knows how to protect

your bottom line, create leverage, and guide
negotiations with strategy—not emotion.

APPRAISAL AND CLOSING NAVIGATION

(@) If an appraisal comes in low—or if unexpected
Issues arise—I move swiftly to renegotiate,
manage expectations, and keep your deal intact.

(@) You'll never be blindsided or left on your own to
figure it out.

CALM UNDER PRESSURE
(@) Negotiation is emotional by nature.

@ | bring calm, assertive leadership to the
table—ensuring that emotions don’t cost you
money and that every decision we make is
strategic, informed, and goal-focused.

PRO TIP:

Poor negotiation costs sellers thousands. You deserve an
advocate who negotiates with skill, stamina, and
unwavering protection of your interests.

€& www.jonsellsflorida.com

= 3625830
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The Work You Feel, Even When You Don’t Sce It

A strong sale isn't just about what happens in public—it's
about what happens behind the scenes.

While you're busy planning your move, I'm working

non-stop to keep momentum building. Solve problems
before they arise, and drive your sale forward.

Here's what's happening quietly—but powerfully—throughout your sale:

DAILY STATUS MONITORING

@ Every showing, inquiry, ad campaign, and market shift is
tracked daily.

@ If buyer interest is strong, we push harder. If the market
shifts, we adjust fast

@ Nothing about your listing is left to chance or "hope™—it’s
actively managed every single day.

BUYER LEAD FOLLOW-UP

(@) Every potential buyer who shows interest in your home is
proactively followed up with—whether they viewed online,
visited a showing, or requested more information.

@ | leave no lead cold and no opportunity unexplored.

STRATEGY ADJUSTMENTS IN REAL TIME
() Markets can move fast—and so do we.

@ If feedback suggests a simple tweak (such as a staging
update or a small price adjustment) could boost your
momentum, you'll hear about it immediately, with a clear
plan of action to maintain your advantage.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

VENDOR COORDINATION AND SUPPORT

(@) Need a handyman for a quick touch-up? A deep
cleaner to prepare for photos? An inspector to
resolve buyer concerns?

() Ihave a trusted network of vendors ready to step
iIn when needed, making the process smoother
and faster for you.

CLEAR, ONGIONG COMMUNICATION
(@) You'll never have to chase me for updates.

() | proactively communicate throughout the
process, ensuring you always know where we
stand, what's happening next, and what to expect
at every turn.

PRO TIP:

The best sales aren't lucky—they're built behind the
scenes by agents who work the process, not just the
paperwork.

www.jonsellsflorida.com

— 30625830
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Steering Clear of Pitfalls That Cost You Time, Money, and Peace of Mind

Selling a home successfully Many sellers unknowingly make
means knowing what to do—and mistakes that cost them
what not to do. thousands of dollars, weeks of

time, and unnecessary stress.

OVERPRICING FROM DAY ONE
@ The biggest and most costly mistake.

@ Pricing too high initially causes your home to sit on the
market, lose momentum, and invite lowball offers.

@ We'll price smart from the start—creating urgency,
competition, and leverage.

IGNORING FIRST IMPRESSIONS

@ Buyers form opinions within seconds of walking through
your door. Dark rooms, cluttered spaces, and neglected
maintenance all weaken perceived value.

@ We'll stage and prepare your home to create a positive
emotional response the moment buyers arrive.

SKIPPING PROPER LISTING PREP

@ Rushing to market without preparation means weaker
photos, less emotional impact, and missed opportunities
for first-week excitement.

@ Taking the time to prep properly puts you in a position of
strength—not scrambling to recover lost momentum.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

By working together, we'll avoid
these common pitfalls and set you
up for the strongest possible
outcome.

REFUSING STRATEGIC UNDERPRICING (WHEN NEEDED)

@ Sometimes, pricing slightly below market value
can spark multiple offers and drive your final price
higher than expected.

@ When the strategy calls for it, I'll show you exactly
how smart pricing can turn into a bidding war
that benefits you.

IGNORING FEDDBACK AND MARKET SIGNALS
@ The market speaks quickly—and smart sellers listen.

@ If early feedback points to simple adjustments
that could trigger more interest, we act.

@ We don't stubbornly cling to Plan A if Plan B will
get you to your goals faster.

PRO TIP:
(@) Small mistakes lead to big regrets.

(@)  With the rzegy and preparation, you stay in
control—and maximize your outcome.

€& www.jonsellsflorida.com

— 30625830
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TIMING VS

SPEED ™ REAL
S1TRAITEGY

Moving with Precision,
NoOt Pressure

Fast doesn't mean rushed—anad When it comes to selling your The key is to prepare fully before you

strategic doesn’'t mean slow. home for maximum value, timing launch—then move decisively once
and speed must work together your home hits the market.
seamliessly.

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772 —| 3625836
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Moving with
Precision,
NOt Pressure

Here’s how we balance timing and speed to your advantage:

PREPARTION CREATES SPEED CONTROLLED, CONFIDENT DECISION-MAKING
@ The homes that sell the fastest for the highest prices @ Moving quickly doesn't mean accepting the first
aren’t the ones that rush to market—they’re the ones that offer that comes along.

prepare carefully and launch strategically.
@ It means having a strong plan, reading the

(@) Through targeted staging, high-end marketing, smart market response, and making confident
pricing, and proactive buyer targeting, we create a listing decisions based on facts—not fear or pressure.
that's ready to capitalize on immediate buyer interest.

PRO TIP:

THE POWER OF EARLY MOMENTUM
(@) Momentum isn't accidental—it's engineered.

@ The first two weeks on the market are crucial.
@ Preparation first. Speed second.

@ That's when your home is freshest, buyer urgency is

highest, and offers tend to be strongest. @ Thatis:New yew win

(@) We maximize this window by driving showings, stacking
Interest, and positioning your home as the must-see

property.

SMART PRICING FUELS FASTER RESULTS

@ Homes priced right from day one create excitement, drive
multiple offers, and sell closer to (or even above) asking
price.

(@) Homes priced too high linger, lose attention, and
ultimately sell for less.

jonmitchell@jonsellsflorida.com @ www.jonsellsflorida.com 97

Mobile: 727.385.7635 Office: 727.772.0772 = 3025856




AN Sean]less lTransition If youre planning to sell and buy at the same time, having one
trusted partner handle both sides of the transaction is @

for Your Next Chapter R | -

game-changer. It's not just about convenience—It's about
maximizing leverage, coordinating timelines, and ensuring
that every piece of the puzzle fits together without

unnecessary stress or financial risk.

Here’s how we balance timing and speed to your advantage:

PERFECTLY ALIGNED TIMELINES SIMPLIFIED COMMUNICATION AND CLEAR ACCOUNTABILITY
@ Managing two major moves at once requires precision. @ One point of contact. One overarching plan.
@ | coordinate your sale and purchase so that closings @ You won't have to coordinate between two

align, temporary housing is avoided (whenever possible), agents or manage conflicting timelines.

and your transition feels smooth—not rushed or chaotic.
@ Everything is handled with full clarity,

STRONGER OFFER POSITIONING WHEN YOU BUY ansparensy, and respensivensss,

(@) If youTe buying contingent on selling your home, the PRO TIP:

strength of your current listing directly impacts your ‘ , _
Selling and buying doesn’t have to be stressful. With the

buying power. , , _
right plan—and the right partner—it can be one

(@)  With my proactive selling strategy, your home will show as seamless, confident move.
a “sure thing” to sellers—making your contingent offer
more competitive and more likely to be accepted.

MARKET CONTINUITY AND STRATEGY ALIGNMENT

@ Because | know the details of both your sale and your purchase goals, | can advise on market shifts, pricing strategies,
negotiation leverage, and timing across both transactions.

@ You get a 360-degree strategy—not two separate plans trying to meet in the middle.

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772 —| 3625836
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The Strategic Partner You Deserve

Selling a home isn't just a transaction—it's a major life
move. You deserve a partner who understands
what's at stake, respects your goals, and delivers the
kind of results that change your future for the better.

Here’'s why you may be inclined to trust me with one of their biggest financial decisions:

LOCAL MARKET EXPERTISE

O,
@

O,

| live and breathe the local market.

Every neighborhood trend, every buyer migration pattern,
every pricing shift—I track it daily.

You'll have a partner who doesn’t guess at your value but
knows how to position your home with precision based on
real data and real-time insight.

PROVEN PRICING STRATEGIST

O,

O,

Pricing is where many listings fail—and where yours
will shine.

With detailed market analysis, buyer psychology insights,
and strategic timing, | position your home to spark action,
generate urgency, and create maoximum leverage for
negotiations.

BOLD, PREMIUM MARKETING

O

O,

Your home deserves more than a basic listing—it
deserves a full-scale brand experience.

Through professional photography, cinematic video,
targeted digital campaigns, and custom print strategies, |
create marketing that not only attracts buyers but
emotionally connects with them.

jonmitchell@jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772

RELENTLESS NEGOTIATION SKILL

(@) When offers arrive, | step in with a clear
strategy—protecting your equity, guiding the terms,
and keeping your best interests at the forefront.

() Youwon't be left second-guessing the
outcome—you'll feel confident knowing we
secured the strongest possible result.

SEAMLESS, CONFIDENT PROCESS

(@)  From our first meeting to closing day, your
experience will be organized, transparent, and
empowering.

@ You'll have a clear roadmap, proactive updates,
expert guidance, and the confidence that every
detail is handled with care and precision.

PRO TIP:
(@) The agent you choose is your important decision.

(#) Choose the one who brings a plan, not just promises.

www.jonsellsflorida.com

— 3625836
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Your Concerns Answered With Clarity and Confidence

Selling a home comes with a lot of questions—and you deserve answers
that are honest, direct, and empowering.

Below are some of the most common questions | receive from sellers just like you.

HOW LONG WILL IT TAKE TO SELL MY HOME? WHAT IF | GET MULTIPLE OFFERS?
@ The timeline depends on pricing, condition, and market @ This is where strategy matters most.
activity—but most well-prepared, well-priced homes go
under contract within 7-21 days. @ | help you evaluate each offer beyond just
price—looking at financing strength,
@ The key is strong marketing and strategic positioning right contingencies, closing timelines, and overall risk.

from day one.
@ My goal is to help you choose the offer that's

WHAT SHOULD | FIX OR UPDATE BEFORE LISTING? strongest for you.

@ You don't need to renovate—just focus on first impressions. WHAT HAPPENS IF THE APPRAISAL COMES IN LOW?

@ I'll walk through your home with you and point out @ If an appraisal doesn’'t meet the contract price, |
cost-effective updates that improve photos, showings, negotiate on your behalf to protect your
and buyer appeal. value—whether it's through buyer concessions,

adjustments, or renegotiation.
@ Often, simple adjustments to lighting, paint, and layout

make a big difference. @ This situation is manageable when handled
strategically.
DO | NEED TO MOVE OUT BEFORE I LIST?

: g : ) WHAT FEES OR COSTS SHOULD | EXPECT?
@ Not necessarily. Many sellers live in their homes during the

listing period. (@) You'll typically pay agent commission (discussed
N odvonce), title and escrow fees, and any

@ The key is keeping things clean, decluttered, and show-readly. negotiated closing costs

@ I'll give you a step-by-step checklist to make it manageable @ Before listing, Il give you a full net sheet outlining

RALIEIE SUIIURGEE Pkl By . your estimated proceeds so there are no surprises.

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com

Mobile: 727.385.7635 Office: 727.772.0772 —| 3625836
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Your Concerns
Answered With Clarity
and Confidence

Below are some of the most common questions | receive from sellers just like you.

DO | HAVE TO ACCEPT THE FIRST OFFER | GET? PRO TIP:

@ Absolutely not. @ When you're informed, you're empowered.

@ You're in control. I'll guide you in evaluating all offers and @ The right agent will always give you clear answers,
will never pressure you into accepting anything that not canned scripts.

doesn't feel right or serve your goals

WHAT IF I'M BUYING & SELLING AT THE SAME TIME?
(@) No problem.

(@) Il coordinate both timelines, align closings, and help you
avoid housing gaps or stressful transitions.

@ With the right plan, we can make it seamless.

jonmitchell@jonsellsflorida.com €& www.jonsellsflorida.com 2

Mobile: 727.385.7635 Office: 727.772.0772 —| 3625836
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Schedule your private home valuation today.

Scan the QR or call/text anytime

@& www.jonsellsflorida.com jonmitchell@jonsellsflorida.com =" 23025830
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